
Trailblazer
T E A M  T R A C K

High accountability · Lead-fed production

20-unit cap

Eagle Nexus Real  Estate Group ·  LPT Real ty

We invest in your pipeline. You commit to the work.
Our highest-accountability tier. Eagle Nexus provides company leads, full transaction support, and a structured

environment built for high-volume production. For agents ready to commit to consistent growth.

COMPENSATION

●  B E F O R E  C A P  —  2 0  B U Y / S A L E  U N I T S  C L O S E D

B U Y / S A L E  S P L I T

50/50
Agent / Eagle Nexus

L E A S E  S P L I T

90/10
Agent / Eagle Nexus

C A P  T H R E S H O L D

20 Units
Buy/sale · 2 per double-sided

D O U B L E - S I D E D

2 Transactions
Counts toward 20-unit cap

●  A F T E R  C A P  —  2 0  B U Y / S A L E  U N I T S  C L O S E D

B U Y / S A L E  S P L I T

No Split
Agent keeps 100%

T R A N S A C T I O N  F E E

$995
Per closing · replaces split

L E A S E  F E E

$95 Flat
Per closing · replaces split

D O U B L E - S I D E D

2 Transactions
Each side counts separately

T C  S E R V I C E

Included ($450 value)
T E C H  F E E

$98/mo · reimbursed at 12
Buy/Sale Closings

L E A D S

Company leads provided
M I N .  C O M M I SS I O N

$995 buy/sale · $95 lease

WHAT YOU RECEIVE YOUR COMMITMENT

Eagle Nexus Real Estate Group · LPT Realty · The Woodlands, TX theeaglenexus.com ·  Tra i lb lazer  ·  Team Track

Eagle Nexus company lead distribution

In-house TC on every buy/sale closing ($450 value)

Eagle Nexus brand access

Sign & lockbox installation — market dependent

Digital Doorway CRM

Listing Lab Pro — Instant Offers, Home Valuation,

Property Pages & Marketing

Canva Pro · social templates · email marketing · personal

branding

Coaching and transaction guidance on each deal

Weekly team meetings required to remain on lead flow

Minimum 2 hours daily / 10 hours weekly of sales calling

Maintain 1 buy/sale closing per month after 90-day ramp-

up

Actively work all company-provided leads

Maintain Top 20 Client list at all times

Complete Eagle Nexus Onboarding Program

In-office prospecting strongly encouraged


